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MID-MARKET FUNDS IN EUROPE

Fundraising data shows 
amounts raised at interim and 
final closes by mid-market 
buyout, growth, special 
situations and turnaround 
funds, recorded at the date of 
the latest close. It excludes 
captive and open-ended 
vehicles (e.g. evergreen funds).

The mid-market is defined  
as funds between €100m and 
€1bn. Fund sizes of marginally 
larger than €1bn or marginally 
smaller than €100m are 
included to ensure that 
marginal funds are not 
incorrectly excluded. Funds 
currently raising that have 
achieved an interim close of 
under €100m and have targets 
of over €100m have also been 
included.

Funds raised by pan-European 
funds are allocated to the 
country where the head office 
is located.

NOTE ABOUT 
METHODOLOGY 2016 BREAKDOWN BY COUNTRY FOR MID-MARKET (€bn)

MID-MARKET VS LARGE CAP FUNDRAISING (€bn)
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FUNDRAISING DATA AMOUNT RAISED (€bn) NUMBER OF FUNDS RAISED

   RANK COUNTRY ‘06 ‘07 ‘08 ‘09 ‘10 ‘11 ‘12 ‘13 ‘14 ‘15 ‘16 ‘06 ‘07 ‘08 ‘09 ‘10 ‘11 ‘12 ‘13 ‘14 ‘15 ‘16

1 n UK 5.1 5.7 5.3 2.1 3.2 1.4 2.3 4.1 5.6 5.1 6.4 15 18 14 8 11 7 7 13 13 16 22

2 r Scandinavia 3.0 3.1 2.2 0.3 1.2 2.8 0.7 2.4 1.3 1.3 3.5 13 12 7 2 4 7 3 5 6 2 10

3 r Germany 1.4 2.8 1.9 0.5 0.3 2.1 1.3 0.9 2.0 1.9 2.2 7 12 9 2 2 10 5 4 9 8 7

4 r Emerging Europe 4.1 5.9 2.9 1.7 0.6 0.7 3.2 0.8 1.9 0.3 1.2 14 17 9 9 6 7 7 4 6 3 7

5 r Italy 1.3 2.6 2.5 1.9 1.2 0.8 0.4 0.2 0.7 1.2 1.0 5 15 9 6 5 6 3 2 3 5 3

6 r Spain & Portugal 1.3 1.5 1.1 0.4 0.2 0.4 0.0 0.0 1.5 1.0 0.9 5 4 8 2 1 2 1 0 7 4 6

7 q France 5.6 3.3 2.6 1.5 1.3 3.9 2.3 0.8 0.9 2.4 0.9 18 10 6 8 8 10 8 3 5 11 4

8 q Benelux 1.7 1.4 1.8 1.2 2.3 2.2 1.1 0.2 0.8 2.4 0.8 6 4 5 3 6 6 6 1 4 8 3

9 q Switzerland 0.2 0.4 1.1 0.0 0.0 0.6 0.5 1.0 0.3 1.1 0.5 2 3 3 1 0 3 3 2 2 4 2
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FUNDRAISING DATA AMOUNT RAISED (€bn) NUMBER OF FUNDS RAISED

   RANK COUNTRY ‘06 ‘07 ‘08 ‘09 ‘10 ‘11 ‘12 ‘13 ‘14 ‘15 ‘16 ‘06 ‘07 ‘08 ‘09 ‘10 ‘11 ‘12 ‘13 ‘14 ‘15 ‘16

1 n UK 5.1 5.7 5.3 2.1 3.2 1.4 2.3 4.1 5.6 5.1 6.4 15 18 14 8 11 7 7 13 13 16 22

2 r Scandinavia 3.0 3.1 2.2 0.3 1.2 2.8 0.7 2.4 1.3 1.3 3.5 13 12 7 2 4 7 3 5 6 2 10

3 r Germany 1.4 2.8 1.9 0.5 0.3 2.1 1.3 0.9 2.0 1.9 2.2 7 12 9 2 2 10 5 4 9 8 7

4 r Emerging Europe 4.1 5.9 2.9 1.7 0.6 0.7 3.2 0.8 1.9 0.3 1.2 14 17 9 9 6 7 7 4 6 3 7

5 r Italy 1.3 2.6 2.5 1.9 1.2 0.8 0.4 0.2 0.7 1.2 1.0 5 15 9 6 5 6 3 2 3 5 3

6 r Spain & Portugal 1.3 1.5 1.1 0.4 0.2 0.4 0.0 0.0 1.5 1.0 0.9 5 4 8 2 1 2 1 0 7 4 6

7 q France 5.6 3.3 2.6 1.5 1.3 3.9 2.3 0.8 0.9 2.4 0.9 18 10 6 8 8 10 8 3 5 11 4

8 q Benelux 1.7 1.4 1.8 1.2 2.3 2.2 1.1 0.2 0.8 2.4 0.8 6 4 5 3 6 6 6 1 4 8 3

9 q Switzerland 0.2 0.4 1.1 0.0 0.0 0.6 0.5 1.0 0.3 1.1 0.5 2 3 3 1 0 3 3 2 2 4 2

Despite a tumultuous year in the form of 
terrorist attacks, the Brexit referendum 
and currency volatility, investor appetite 
for European mid-market private equity 
was so high in 2016 that the most recent 
year in which more capital was raised 
was 2008.

Fundraising levels grew for a third 
consecutive year in 2016 with EUR 17.4 
billion raised, 67% higher than EUR 
10.4 billion in 2013. This expansion 
was not fuelled solely by continually 
increasing fund sizes, which remained 
level: EUR 273 million was the average 
size of 64 mid-market vehicles in 2016, 
compared with EUR 272 million for 61 
mid-market funds in 2015. The greater 
volume of mid-market capital was driven 
instead by a higher number of emerging 
managers raising first-time vehicles. 
Those that navigated a deeply contested 
fundraising market successfully did so 
by communicating their specialisation 
effectively: articulating clearly – and 
demonstrating evidence of – what makes 
them different.

As ever, the fundraising fortunes of 
separate European territories changed 
substantially from the previous 
year. Despite the expected negative 
implications for private equity 
fundraising of the UK’s decision to 
leave Europe in 2016, a record was set 
with EUR 6.4 billion raised across 22 
UK mid-market vehicles. Scandinavia 
too achieved an all-time best with 
EUR 3.5 billion raised in 2016. Further 
fundraising success was realised, as 
anticipated in last year’s Mid-Market 
Review, in Emerging Europe with EUR 
1.2 billion raised in 2016, contrasted 
with EUR 0.3 billion in 2015. This a trend 
that is expected to continue into 2017 
 

as investors turn their attention to the 
region after a long absence.

At the other end of the success scale 
was Benelux, where only EUR 0.8 billion 
was raised in 2016 across just 3 funds, 
compared to EUR 2.4 billion in 2015. 
French funds attracted EUR 0.9 billion 
of capital in 2016, contrasted with EUR 
2.4 billion in 2015. DACH, Italy and Iberia 
capital raising levels remained flat. All 
three countries and regions however are 
expected to exhibit stronger fundraising 
stories in 2017, with several top quartile 
Spanish managers in particular expected 
to return to market.

What makes you so special?
Most major European geographies 
are home to highly developed and 
penetrated private equity markets. 
In these saturated conditions, there 
is increased demand from investors 
for more sophisticated investment 
formulae. The continued surge of 
emerging managers – spin-outs, deal-by-
deal teams and new platforms – in 2016 
made it complex for LPs to differentiate 
between propositions. Several first-time 
managers enacting generalist strategies 
appeared to offer similar returns to their 
established counterparts, with greater 
perceived levels of risk. Those that did 
raise successfully – alongside some 
more established GPs – did so on the 
platform of specialisation.

Specialisation promises greater 
granularity on strategy, clearer visibility 
on the shape of future portfolios, and, 
in some spin-out cases, proven track 
records in delivering targeted returns. 
Whilst specialisation takes several forms 
– most notably geography, strategy and 
stage – industry focused funds stood out 
particularly in 2016. Investors note the 

benefits that a long-term industry focus 
brings to developing a deeper and more 
powerful sourcing model but also to 
post-transactional value-creation. Fund 
managers with strong and long-standing 
industry specialisms can deliver highly 
valuable strategic guidance, offer real 
operational expertise and, if required, 
possess the capability to assume 
management roles. Those GPs that 
persuaded investors of this attracted 
capital particularly well.

Europe has lagged the US notably 
regarding industry specialisation. A major 
part of the explanation for this is Europe’s 
inherent heterogeneity, which previously 
rendered it more natural for managers to 
focus on geographic rather than sector 
specialisation. However, this is now 
changing markedly with the increasing 
maturity of the European market: most 
emerging managers now realise that to 
raise capital from investors, it is vital to 
identify, articulate and operate within a 
clearly identified sweet spot.

There are some clear downsides to 
industry specialism. Cyclicality is one 
of the most regularly associated risks, 
pertinent when considering the large 
number of consumer-focused funds 
raised in 2016. There is also the question 
of what constitutes true expertise. 
While any form of industry expertise is 
valuable in private equity, certain sectors 
require higher levels of sophistication 
than others to fully understand 
underlying assets and provide real 
value. Examples of such sectors include 
fintech and healthcare. However, this 
is substantially less of an issue with 
successful first-time managers, who can 
provide demonstrable track records in 
their chosen industries – or fail to raise.

UK AND SCANDINAVIA DOMINATE

FUNDRAISING DATA

RANK COUNTRY 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016

1 n UK 5.1 5.7 5.3 2.1 3.2 1.4 2.3 4.1 5.6 5.1 6.4 15 18 14 8 11 7 7 13 13 16 22

2 r Scandinavia 3.0 3.1 2.2 0.3 1.2 2.8 0.7 2.4 1.3 1.3 3.5 13 12 7 2 4 7 3 5 6 2 10

3 r Germany 1.4 2.8 1.9 0.5 0.3 2.1 1.3 0.9 2.0 1.9 2.2 7 12 9 2 2 10 5 4 9 8 7

4 q France 5.6 3.3 2.6 1.5 1.3 3.9 2.3 0.8 0.9 2.4 1.5 18 10 6 8 8 10 8 3 5 11 5

5 r Emerging Europe 4.1 5.9 2.9 1.7 0.6 0.7 3.2 0.8 1.9 0.3 1.2 14 17 9 9 6 7 7 4 6 3 7

6 n Italy 1.3 2.6 2.5 1.9 1.2 0.8 0.4 0.2 0.7 1.2 1.0 5 15 9 6 5 6 3 2 3 5 3

7 r Spain & Portugal 1.3 1.5 1.1 0.4 0.2 0.4 0.0 0.0 1.5 1.0 0.9 5 4 8 2 1 2 1 0 7 4 6

8 q Benelux 1.7 1.4 1.8 1.2 2.3 2.2 1.1 0.2 0.8 2.4 0.8 6 4 5 3 6 6 6 1 4 8 3

9 q Switzerland 0.2 0.4 1.1 0.0 0.0 0.6 0.5 1.0 0.3 1.1 0.5 2 3 3 1 0 3 3 2 2 4 2
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REGION BY REGION

The UK continues to lead overall 
European fundraising levels, 
with EUR 6.4 billion raised across 
22 mid-market funds in 2016, 
compared to EUR 5.1 billion 
raised across 16 funds in 2015. The 
UK was the most active European 
territory for emerging teams in 
2015, a trend that continued in 
2016.

The evidence following the Brexit 
referendum so far is that appetite 

for UK private equity remains 
undiminished. Even those 
cautious investors who postponed 
investing in UK managers are 
subscribing increasingly to 
the view that private equity 
tends to outperform in periods 
of uncertainty, providing top 
performing managers with strong 
buying opportunities. Currency 
considerations, particularly for 
US LPs, will continue to weigh 
on the minds of investors in 2017 
but at the lower and mid-market 
where outperformance is sought, 
fundraising levels in the UK are 
expected to remain stable.

22 funds closed in 2016, including 
18 final closes and 4 interim 
closes, raising a total of EUR 6.4 
billion – a slight increase on the 
EUR 5.1 billion raised in 2015.

6.4

2006

2016

UK / €6.4bn / 22 FUNDS

BENELUX   / €0.8bn / 3 FUNDS

FRANCE / €0.9bn / 4 FUNDS

Fundraising in the Benelux 
returned to 2014 levels after 2015’s 
near 300% increase on the EUR 
0.8 billion raised in 2014. The 3 
funds that closed in 2016 raised 
EUR 0.8 billion. While investors 
are continually willing to deploy 
capital in Benelux, they face a 
dearth of opportunities to do so. 

In most other developed 
European private equity markets, 
managers rarely occupy the 

upper mid-market for successive 
fund generations. Managers tend 
to either stick to their mid-cap 
strategy or grow exponentially 
into the large-cap space. This has 
not been the case in Benelux, 
where fundraising volumes are 
propelled principally by a limited 
number of funds in the upper 
mid-market. Two of these larger 
GPs are likely to return in 2017 
and so fundraising volumes will 
likely exceed 2016, though not to 
the extent of 2015. 

3 funds closed in 2016, including 
2 final closes and 1 interim close, 
raising a total of EUR 0.8 billion – a 
substantial reduction on the EUR 
2.4 billion raised in 2015.

0.8

2006 

2016

As forecasted in this publication 
last year, 2016 witnessed the 
return of several mid-market 
teams return to market. This was 
partly out of necessity but also 
due to international sentiment 
towards French private equity 
travelling in a positive direction. 
In total, EUR 0.9 billion was 

raised versus EUR 2.4 billion 
in 2015. There are several other 
mid-market players waiting in 
the wings to return to market 
but, as in 2016, those that will 
be most successful in attracting 
foreign capital to a deeply 
crowded fundraising market will 
be managers that effectively 
communicate their specialisation.

4 funds closed in 2016 – 3 final 
closes and 1 interim close, raising 
EUR 0.9 billion.0.9

2006 

2016

The Spanish fundraising market 
experienced a modest uptick in 
2016, with EUR 0.9 billion raised 
against EUR 1 billion in 2015. The 
economic difficulties of the past 
decade provided the backdrop to 
a cull of some lower performing 
managers, leaving behind a 
market characterised by a limited 
number of high-quality, proven 

GPs. Investors who chose not 
commit to a team during the last 
substantial round of fundraising 
in 2014 have since worked hard to 
get comfortable with the market 
and are now ready to deploy. 
This renewed investor interest 
encouraged several managers 
to take the leap and begin 
fundraising in 2016. With 5 of the 6 
closes held in 2016 being interim, 
fundraising momentum should 
continue into 2017.

6 funds closed in 2016 – 1 final 
close and 5 interim closes, raising 
EUR 0.9 billion.

0.9

2006 

2016

SPAIN & PORTUGAL / €0.9bn / 6 FUNDS
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The recovery of CEE private equity 
continued in 2016 with EUR 1.2 
billion raised across 6 interim 
closes and 1 final close, a near 300% 
increase on the EUR 0.3 billion 
raised in 2015. That there was only 
1 final close indicates the continued 
caution with which investors regard 
the region. However, some strong 
exits to international private equity 

and trade has forced investors to 
take notice again. Funds that looked 
historically to adopt a pan-regional 
approach are recognising the value 
of the local touch and focusing their 
attention on a more limited number 
of markets, an approach that that 
is also contributing to renewed 
investor attention. Furthermore, 
positive market dynamics across 
several CEE countries and the 
outsized returns that a few, quality 
managers have delivered, suggest 
that fundraising levels should 
continue to rise in 2017.

7 funds closed in 2016, all of which 
were interim closes bar 1, raising 
a total of EUR 1.2 billion – a strong 
increase on the EUR 0.3 billion 
raised in 2015.

1.2

2006 

2016

2016 was another strong year of 
fundraising for German private 
equity with EUR 2.2 billion raised 
across 7  funds. Strong market 
fundamentals and a high number 
of large-scale companies per unit 
of GDP versus other markets 
continue to attract investors. 
The lower levels of deal values 
suggest that the market still 
has room to grow, particularly 

to accommodate the growing 
number of small-cap, increasingly 
differentiated first-time teams that 
continue to enter the market.

Fundraising levels in Switzerland 
took a notable dip, down from 
EUR 1.1 billion in 2015 to EUR 0.5 
billion in 2016. Given the relatively 
small size of the Swiss private 
equity market, fundraising levels 
naturally oscillate with the small 
numbers of managers that come 
to market each year. 2017 is also 
expected to be a quiet year for 
fundraising.

In 2016, DACH private equity firms 
held 7 final closes and 2 interim 
closes, raising a total of EUR 2.7 
billion.

2.7

2006 

2016

Scandinavia experienced a record 
fundraising year in 2016 with EUR 
3.5 billion raised across 10 funds, 
representing a 172% increase on 
the EUR 1.3 billion raised in 2015. 
The reasons behind the strength 
of the Nordic private equity market 
are well documented: highly 

educated workforces, strong 
adoption of new technologies 
as they emerge and ingrained 
entrepreneurial cultures. This has 
been counterbalanced recently 
by high levels of competition 
and corresponding rising prices 
for assets, though investor 
appetite remains constant given 
continually stable performance 
levels. Fundraising levels are likely 
to diminish slightly in 2017 with 
several top quartile managers 
having closed vehicles in 2016.

10 funds closed in 2016 – 9 final 
closes and 1 interim close, raising 
EUR 3.5 billion.

3.5

2006

2016

Fundraising levels in Italy 
underwent an 18% decline in 2016 
with EUR 1.0 billion raised against 
EUR 1.2 billion in 2015. Examining 
at the deal market, valuations 
remain largely favourable versus 
other European countries. 
The market is supported by an 
abundance of well-positioned 

but inefficiently run businesses, 
concentrated particularly in the 
north-east region of the country. 
That many of the Italy’s embattled 
banks have been reluctant or 
unable to lend to business only 
increases the need for private 
equity capital. Given these factors 
and with some of the larger 
teams returning to market in 2017, 
fundraising levels should once 
again trend upwards modestly. 

In 2016, Italy held 1 final close 
and 2 interim closes with EUR 1.0 
billion in capital raised. 

1.0

2006 

2016

ITALY / €1.0bn  / 3 FUNDS

 EMERGING EUROPE €1.2bn / 7 FUNDS

DACH / €2.7bn / 9 FUNDS

SCANDINAVIA / €3.5bn / 10 FUNDS
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CEE resurgent
Central and Eastern European 
private equity has had a tur-
bulent decade. The fundraising 
market grew 12-fold in just from 
2004 to 2007, culminating at EUR  
6 billion in 2007 before crashing. A 
capital raising nadir was reached 
in 2015 with just EUR 0.3 billion 
raised. Beyond the troubles that 
the global financial crisis brought 
the region, the promise of out-
performance failed to materialise 
and international investors, un-
able to justify the region’s risk-
return profile, largely withdrew.

However, changing market  
dynamics and increasingly  
sophisticated investment strate-
gies executed by local private 
equity managers indicate that the 
region will prove fertile ground 
for a fundraising renaissance  
in 2017.

To begin with, there are strong 
macroeconomic factors that 
should provide a good tailwind 
for private equity. CEE econo-
mies’ industrial growth has out-
performed that of most of the 
world since the outset of the  
financial crisis. The value  
added to GDP from manufactur-
ing has exhibited an average  
annual growth rate of 6.3% in 
the past five years, surpassed 
only by China and India of the  
major emerging regions. Property 
rights and investor protections 
are much more developed in 
CEE than in any other emerging 
economy. Domestic consumption 
has started to grow significantly 
since 2014, fuelled predominantly 
by increasing wages. The region 
is well positioned to enjoy a  

OUTLOOK FOR 2017 

...sophisticated investment 
strategies... indicate that the region 
will prove fertile ground for a 
fundraising renaissance in 2017

virtuous cycle of expanding  
manufacturing output, improv-
ing productivity, and increasing 
wages, which could deliver high 
growth rates for several years 
hence. 

Against this positive macroeco-
nomic backdrop, CEE managers 
are developing increasingly local 
investment strategies as a route 
to delivering outperformance. 
Casting their gazes more broadly 
than just regional darling Poland, 
these managers focus instead 

on territories where local exper-
tise can give them a clear edge 
to generating returns in keeping 
with the still ‘emerging’ status 
of these economies. A recent  
series of strong exits in the re-
gion is also aiding managers in 
re-attracting international insti-
tutional capital. The more GPs 
that can evidence exit routes  
to international private equity 
and strategic buyers for high  
multiples, the brighter the  
outlook is for the region ahead.
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Leader in European mid-market

Advisory driven

Focused marketing

Owner led and independent

THE MID-MARKET SPECIALIST

Sovereign Capital 
Limited Partnership II

£275,000,000
May 2005

(Hard Cap)

Financial Adviser & Placement Agent

Corpfin Capital
Fund IV

€255,000,000
April 2015

(Hard Cap)

Financial Adviser & Placement Agent

 
Mid Market Fund V

€200,000,000
2016

(Final close)

Financial Adviser & Placement Agent

France Special 
Situations

€151,464,390
December 2010

(Hard Cap)

Financial Adviser & Placement Agent

Oquendo  
Mezzanine II

€157,000,000
July 2014

(Hard Cap)

Financial Adviser & Placement Agent

Livingbridge 4 

£238,500,000
November 2007

(Hard Cap)

Financial Adviser & Placement Agent

Egeria Private  
Equity Fund IV

€600,000,000
December 2012

(Hard Cap)

Financial Adviser & Placement Agent

Cairngorm Capital II

£107,500,000
April 2017

(Hard Cap)

Financial Adviser & Placement Agent

 
Mid Market Fund V

€200,000,000
January 2017

(Target)

Financial Adviser & Placement Agent

  
Aliter Capital I

£92,000,000
January 2017

(Hard Cap)

Financial Adviser & Placement Agent

  
Novum Capital I

€75,000,000
December 2016

(Hard Cap)

Financial Adviser & Placement Agent

Corpfin Capital
Fund IV

€255,000,000
April 2015

(Hard Cap)

Financial Adviser & Placement Agent

Polaris Private 
Equity IV

€450,000,000
June 2016

(Final close)

Financial Adviser & Placement Agent

  
Alcedo IV

€195,400,000
April 2016

(Hard Cap)

Financial Adviser & Placement Agent
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Acanthus is a specialist independent fund 
placement boutique with a primary and 
advisory-led focus on the European mid-
market.

Acanthus has built a highly committed 
team of private equity specialists with 
significant expertise in placement and 
advisory services. Established in 1998,  
the Acanthus team is experienced and  
diverse, with complementary skill sets 
ranging from corporate finance, principal 
investing, management consulting and 
accounting.

For more information, visit  
www.acanthus.eu.com

Acanthus Capital Limited 
10-12 Blandford Street 
London  W1U 4AZ 
United Kingdom

Telephone: +44 (0) 20 7317 5850

Email: info@acanthus.eu.com

Acanthus Capital Limited is authorised and 
regulated by the Finanical Conduct Authority 
and a member of Invest Europe.


