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MID-MARKET FUNDS IN EUROPE

Fundraising data shows amounts 
raised at interim and final closes by 
mid-market buyout, growth, special 
situations and turnaround funds, 
recorded at the date of the latest close. 
It excludes captive and open-ended 
vehicles (e.g. evergreen funds).

The mid-market is defined as funds 
between €100m and €1bn. Fund sizes of 
marginally larger than €1bn or 
marginally smaller than €100m are 
included to ensure that marginal funds 
are not incorrectly excluded. Funds 
currently raising that have achieved an 

interim close of under €100m and have 
targets of over €100m have also been 
included.

Funds raised by pan-European funds 
are allocated to the country where the 
head office is located.

NOTE ABOUT METHODOLOGY 

2014 BREAKDOWN BY COUNTRY FOR MID-MARKET (€bn)

MID-MARKET VS LARGE CAP FUNDRAISING (€bn)
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While 2013 was a year of large-cap dominance, 
2014 witnessed the renaissance of the mid-market. 
European private equity emerged from the dual 
shadows of the financial and sovereign wealth crises 
with its most successful fundraising year since 2008. 
A total of 54 mid-market funds, totalling €15.6bn, 
were raised in 2014, exceeding the €10.0 billion raised 
across 33 funds in 2013.

Leading the resurgence was the UK, which reinforced 
its place at the top of the European fundraising order. 
The country experienced its strongest capital raising 
levels since the first publication of the European Mid-
Market Fundraising Review in 2004: an unprecedented 
€7.4bn was committed to the market, up from a 
previous high of €5.7bn in 2007. Investors from across 
the limited partner spectrum demonstrated strong 
confidence in the future of the UK as a leading private 
equity market, committing enough capital to provide 
15 mid-market vehicles with successful closes in 2014.

As predicted in last year’s review, positive sentiment 
spread to the south of the continent with Spain 
discovering its form. Concerns regarding heated 
pricing in the market were offset by the low number 
of high quality managers who were successful in 
their capital raising efforts. These teams are already 
beginning to tap a rich and deep corporate landscape 
for private equity investments, aided by substantially 
reduced levels of competition compared to pre-crisis 
years. Following extensive public sector reforms, Italy 
now looks set to follow its southern European cousin 
back onto the private equity map in 2015.

Storm clouds and silver linings
Investor sentiment at the beginning of 2014 reflected 
growing appetite for Europe as the stranglehold of the 

sovereign debt crisis eased. Challenges soon presented 
themselves in Europe, however, as financial markets 
were unsettled by news of economic stagnation and 
deflationary pressures in some countries. In response, 
implementation in 2015 of the European Strategic 
Investment Fund, which includes a role for private 
equity in driving job creation and growth on the 
continent, is one of various policy initiatives announced 
by the European Commission to reassure investors of 
its resolve to buttress the European economy.

For the mid-market, economic woes have had their 
silver linings. Public market volatility, severe in 2014, 
low interest rates and the falling value of commodities 
encouraged investors toward high yielding alternatives, 
among which the performance of mid-market private 
equity has been particularly attractive. By the same 
token, the secondaries market experienced another 
bumper fundraising year. Mid-market funds continue 
to attract the greatest interest owing to the quality 
of their underlying assets – lower profile businesses, 
with superior growth prospects, and which often are 
less reliant on leverage.

Dry powder preserves
2014 again saw sustained dry powder in the industry as 
deal flow remains constrained in specific geographies. 
Dry powder across all segments of the European 
market rose to a record €130bn from the level of €124bn 
last year, and this upward trajectory is expected to 
continue over the coming months as North American 
investors look for cheaper Euro denominated mid-
market deals, and until self-sustained economic 
growth encourages deal flow over the medium term. 
Mid-market managers will need to utilise creativity in 
order to put the cash to work.

MID-MARKET RENAISSANCE

FUNDRAISING DATA AMOUNT RAISED (€bn) NUMBER OF FUNDS RAISED

RANK COUNTRY ‘04 ‘05 ‘06 ‘07 ‘08 ‘09 ‘10 ‘11 ‘12 ‘13 ‘14 ‘04 ‘05 ‘06 ‘07 ‘08 ‘09 ‘10 ‘11 ‘12 ‘13 ‘14

1 n UK 2.8 2.2 5.1 5.7 5.3 1.8 3.2 1.4 2.4 3.8 7.4 9 8 15 18 14 6 13 7 7 11 15

2 r Emerging Europe 0.5 2.1 4.1 5.8 2.9 1.7 0.6 0.6 3.2 1.0 1.9 3 9 14 17 9 8 5 6 7 5 7

3 r Germany 0.3 1.3 1.4 2.8 1.8 0.5 0.3 2.0 1.2 0.6 1.5 1 7 7 12 8 2 2 9 4 2 7

4 q Scandinavia 1.0 1.5 2.6 3.1 2.2 0.3 1.2 2.8 0.8 2.6 1.4 3 4 12 12 7 2 4 7 4 6 6

5 r Spain & Portugal 0.4 0.6 1.3 1.5 1.1 0.4 0.2 0.4 0.0 0.0 1.3 4 4 5 4 8 2 1 2 1 0 7

6 r Italy 1.3 1.5 1.3 2.6 2.2 1.7 1.2 0.7 1.6 0.3 0.7 5 5 5 15 8 5 5 5 4 4 4

7 n France 1.2 2.6 5.7 2.3 2.6 1.5 1.4 3.9 2.3 0.4 0.7 7 11 17 7 6 8 8 10 8 2 4

8 n Benelux 0.4 1.4 1.4 0.7 1.6 1.2 1.9 2.2 0.9 0.3 0.5 2 2 5 2 3 2 4 6 3 1 3

9 q Switzerland 0.0 0.1 0.2 0.0 1.3 0.0 0.0 0.5 0.2 1.0 0.1 0 1 1 0 4 0 0 2 1 2 1
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REGION BY REGION
2014 was a year of mixed fortunes for previously strong mid-market territories. While the UK and 
Spain had an exceptional year, capital raising in the German-speaking region and France remained 
muted relative to the market sizes of these two European giants. The causes varied from macro-
economic concerns and regulatory disquiet to unspent dry powder. While investors remain selective 
on the grounds of GP specific criteria in the search for best-in-class managers, regional concerns 
remain decisive.

The UK market enjoyed a record fundraising year with €7.4bn raised 
across 15 funds. Investor confidence remains high with growth in the 
UK expected to outperform the continent despite pre-general election 
uncertainty. Several established managers will return to market, with a 
possibility that 2015 may represent the most successful capital raising 
year to date. These teams will be joined by an increasing number of 
emerging GPs set to raise first-time vehicles.

This crowded market will demand selective origination in order to 
avoid overpricing. While the increasing presence of North American 
investors in the UK may serve to drive prices higher, it will likely prove 
a welcome exit route for mid-market deals.
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UK €7.4bn  15 FUNDS

15 funds closed in 2014, including 
10 final closes and 5 interim 
closes, raising a total of €7.4bn – 
nearly double the €3.8bn raised 
in 2013.

The region showed a marked improvement in fundraising over 2014, 
with a total of €495m raised across three funds, close to double the 
quantum raised in 2013. Deal activity was strong, marked by high 
levels of acquisitions in the consumer goods space and exit activity 
in the healthcare sector. Benelux demonstrates a cyclical nature in its 
fundraising pattern and investor sentiment across the region remains 
strong for 2015.
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BENELUX €0.5bn  3 FUNDS

3 funds closed in 2014 – 1 final 
close and 2 interim closes, 
raising €0.5bn, compared with 
the €0.3bn raised in 2013.

France saw a lacklustre €680m raised across four lower mid-market 
funds in 2014. Changes in the political landscape are set to encourage 
recovery in the market with the government offering greater long-term 
visibility on taxation and a commitment to the loosening of industry-
specific regulation. With below average valuations and high quality, 
established GPs to back – many of whom have remained extremely 
active throughout this period of regulatory uncertainty – investors are 
expected to once again allocate capital to this core market.
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FRANCE €680m  4 funds

4 funds reached final close in 
2014, raising a languid €0.7bn, 
although an improve–ment on 
the €0.4bn raised in 2013. 

Spain experienced its most successful post-recession fundraise with 
€1.3bn raised across seven funds. The coming year may see some first-
time managers hoping to leverage the country’s economic optimism. 
However, the majority of capital is expected to focus on more mature 
teams who both successfully deployed returned capital throughout 
the crisis. Southern Europe as a whole is likely to exceed the 1.1% 
projected European growth rate in 2015 as fears of a crisis subside.

0.4 
1.3
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2014

SPAIN & PORTUGAL €1.3bn  7 FUNDS

7 funds closed in 2014, including 
4 final closes and 3 interim 
closes, raising a total of €1.3bn 
– a sea change from no capital 
being raised in 2013.
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Performance varied sharply across the region in 2014. Russia’s recent 
progress in developing its private equity industry was overshadowed 
by geo-political tensions. Previous fundraising plans are expected to 
be postponed as LPs employ a wait and see strategy, and GPs in the 
country turn to a portfolio management focus over the shorter term. 
Turkey similarly experienced an exceptionally quiet year with no new 
vehicles raised in 2014.

Other parts of the region achieved greater success with €1.1bn raised 
across 4 funds, although this quantum was skewed by the close of 
a single pan-regional fund. Select markets in Central, Southern and 
Eastern Europe are now ripe for an increase in private equity allocation 
and display an inherent appeal lacking in many of their larger and 
traditionally more popular neighbours, including the Czech Republic 
and the latest adopter of the Euro, Lithuania.

0.5

1.9

2004 

2014

EMERGING EUROPE €1.9bn  7 FUNDS

7 funds closed in the ‘Emerging 
Europe’ region in 2014, of which 
5 held final closes and 2 held 
interim closes raising €1.9bn 
– this compares with the €1bn 
raised in 2013.

Fundraising in Italy picked up significantly in 2014 as a number of 
funds returned to market. The country saw four mid-market funds 
raise a total of €706m. Signs point toward a tempered recovery in Italy 
over 2015 as the country seeks to overcome the regulatory hurdles that 
have held the private equity industry back. Assuming this necessary 
progress is made, a strong fundraising year in 2015 is anticipated as 
many managers seek to raise their first post-recession vehicles.
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0.7
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ITALY  €0.7bn  4 FUNDS

4 funds held 2 interim and  
2 final closes, raising €0.7bn – up 
from the €0.3bn raised in 2013.

Capital overhang remained an issue in the German market where the 
economic gloom has engendered caution amongst business owners to 
transact. Despite these challenges, mid-market fundraising expanded 
significantly during 2014 with €1.5bn raised across seven funds. While 
transaction activity was concentrated at the larger end of the market in 
2014 and several large buyouts are scheduled for 2015, deal levels in 
the Mittelstand are expected to increase over the coming year.

0.3

1.5

2004 

2014

GERMANY €1.5bn  7 FUNDS

2014 saw €1.5bn raised from  
5 final closes and 2 interim closes

The Nordics saw another year of steady fundraising – a total of six 
funds were raised for a combined €1.4bn. The region is expected 
to remain competitive in light of a strong SME market and solid 
macroeconomic fundamentals. Stable performance throughout the 
crisis and the following years ensures that the Nordics will remain a 
priority private equity destination for international investor capital.

1.0
1.4

2004 

2014
SCANDINAVIA €1.4bn  6 FUNDS

6 funds closed in the region, 
including 5 final closes and  
1 interim close, raising €1.4bn 
– down from the €2.6bn raised  
in 2013.
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OUTLOOK FOR 2015
Creating value with portfolio companies will remain 
challenging in what is still a low-growth environment. 
Until institutional and governance problems at 
a national and supranational level in Europe are 
resolved, the mid-market will continue to be unsettled 
by some macroeconomic uncertainty.

There remain reasons for optimism. The mid-market 
rests on the pillars of value-add propositions and 
improvements in operating performance to drive 
value, and should continue to outperform its large-
cap counterparts. Bank restraint is catalysing the 
emergence of private credit managers who have filled 
a void in SME financing. Private debt funds are likely to 
enjoy a fertile fundraising climate moving forward as 
a result. So too will specialist managers who continue 
to attract capital in light of their competitive advantage 
in sourcing and selecting portfolio companies. Unique 
strategies continue to gain the attention of LPs large 
enough to support a diversified fund portfolio, and the 
growing emergence of first-time specialist managers 
and spin-outs should result in broader opportunities 
for investors moving forward. 

Emerging managers in focus
2015 looks set to welcome a new generation of first-
time managers to the mid-market as investors look 
for a risk-return profile unmatched by the increasingly 
crowded mature end of the market, and to establish 
early connections with the industry’s rising stars. 

Three factors in particular explain the growing appeal 
of first-time teams in today’s climate.

The first factor is a mounting appetite for differentiated 
– most prominently, credit-oriented and sector-focused 
– strategies. To meet this demand, new managers 
with the expertise to deliver innovative strategies and 
differentiated deal flow are increasingly able to find 
institutional backing.

The second driver reflects structural changes in the 
industry. Capital overhang at the top end of the mid-
market combined with a dwindling pool of consistent 
top-quartile performers is weakening the competitive 
advantage experienced teams once held over younger 
managers. As long-term track records become less 
valuable as a measure of future performance, the 
opportunity cost of investing in first-time funds 
reduces. Some investors are now taking the view that 
younger teams are better placed to leverage market 
opportunities during the next phase of the industry’s 
development.

The final driver is the diminishing attraction of blind 
pools, with greater visibility on investments and 
stronger transparency on fee structures featuring on 
every LP priority list. Emerging GPs, with deal by deal 
managers prominent among them, are well positioned 
to attract commitment from LPs who are adapting their 
models to provide both.

2004 2005 2006 2007 2008 2009 2010 2011 2012 

CAPITAL
OVERHANG:

€130bn

2013 2014 

Distributed Remaining Value Called Committed 

EUROPEAN PRIVATE EQUITY FUNDS(1)

Distributed, Remaining Value, Called-up and Committed Amounts by Vintage Year(2)

2004 2006 2005 2007 2008 2009 2011 2010 2012 2013 2014 

EUROPEAN PRIVATE EQUITY FUNDS(1)

Called-up, Distributed and Remaining Value Ratios by Vintage Year(2)

Distributed  
to Paid-In

Remaining Value 
to Paid-In

Called

Distributed  

Remaining Value 

Called

Committed

Source: Acanthus / Preqin, 
January 2015.
(1) Includes all buy-out, special 
situations, growth and turnaround 
funds over €80m. 
(2) Data is based on available 
performance data for 62 
European Private Equity funds 
closed between 2004 and 2014  

Source: Acanthus / Preqin, 
January 2015.
(1) Includes all buy-out, special 
situations, growth and turnaround 
funds over €80m. 
(2) Capital calls for funds of  
2014 vintage may appear lower 
as some year-end data is not 
available.
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Leader in European mid-market

Advisory driven

Focused marketing

Owner led and independent

THE MID-MARKET SPECIALIST

Egeria Private  
Equity Fund II

€360,000,000
August 2005

Financial Adviser & Placement Agent

Polaris Private 
Equity III

€365,000,000
May 2010

Financial Adviser & Placement Agent

Corpfin Capital IV
Fund IV

€200,000,000**
2014

(Final close)

Financial Adviser & Placement Agent

 
Mid Market Fund V

€200,000,000**
2015

(Final close)

Financial Adviser & Placement Agent

New Energy  
Investors Fund II

€329,798,000
September 2011

Financial Adviser & Placement Agent

France Special 
Situations

€151,464,390
December 2010

Financial Adviser & Placement Agent

Egeria Private  
Equity Fund III

€500,000,000
July 2008

Financial Adviser & Placement Agent

Oquendo  
Mezzanine II

€157,000,000*
July 2014

Financial Adviser & Placement Agent

Egeria Private  
Equity Fund IV

€600,000,000
December 2012

Financial Adviser & Placement Agent

Isis Private Equity 
Partners IV

£238,500,000
November 2007

Financial Adviser & Placement Agent

* Hard Cap   ** Target

Polaris Private 
Equity IV

€400,000,000**
2014

(Final close)

Financial Adviser & Placement Agent

  
Alcedo IV

€175,000,000**
2015

(First close)

Financial Adviser & Placement Agent
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Acanthus is a specialist independent fund 
placement boutique with a primary and 
advisory-led focus on the European mid-
market.

Acanthus has built a highly committed 
team of private equity specialists with 
significant expertise in placement and 
advisory services. Established in 1998,  
the Acanthus team is experienced and  
diverse, with complementary skill sets 
ranging from corporate finance, principal 
investing, management consulting and 
accounting.

For more information, visit  
www.acanthus.eu.com

Acanthus Partners LLP 
10-12 Blandford Street 
London  W1U 4AZ 
United Kingdom

Telephone: +44 (0) 20 7317 5850

Fax: +44 (0) 20 7317 5851

Email: info@acanthus.eu.com

Acanthus Capital Limited is authorised and 
regulated by the Finanical Conduct Authority 
and a member of the European Private Equity 
and Venture Capital Association.
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